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BCMA MEMBER
CONNECTIONS

BCMA connects members to discover new

revenue opportunities. 

BCMA brought together Diageo’s branded entertainment

agency The One Partnership with Banijay-owned

production company Electric Robin, creating an

introduction between agency, major brand and a

production company with the creative capability to

develop compelling entertainment.
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Through the BCMA network, Guinness was introduced to Electric
Robin through The One Partnership. 
The relationship developed into a creative opportunity that
brought the brand together with the world of music and
entertainment.
Electric Robin subsequently produced Niall Horan's
Homecoming: The Road to Mullingar with Lewis Capaldi, a
documentary following Niall Horan as he returns to his
hometown of Mullingar, accompanied by Lewis Capaldi.
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NEW
REVENUE
ACHIEVED

This is a strong example of the tangible

commercial value of BCMA membership. A

connection made through the Association moved

beyond networking and into a real production

opportunity, demonstrating how BCMA can help

agencies, brands and production companies

discover the right partners, open conversations

and ultimately create new business.
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DELIVERING
REAL VALUE

BCMA connected Diageo’s Guinness branded
entertainment agency, The One Partnership with Banijay
production company Electric Robin.
The introduction opened the door to a new creative
relationship between brand and producer, which
subsequently led to Electric Robin producing Niall Horan's
Homecoming: The Road to Mullingar with Lewis Capaldi.
This resulted in a multi-award winning film and significant
revenue for BCMA members.
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WILL YOU
BE NEXT?

WE LOOK
FORWARD TO
MAXIMISING THE
VALUE OF YOUR
MEMBERSHIP

CONTACT US:
For more information please

contact Andrew Canter

Email: acanter@thebcma.info
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